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The Arizona Senior Housing
Guide

How to Find the Right Home, Downsize Smart, and Make Confident
Decisions

Whether you're helping a parent navigate their next chapter or planning your
own — this guide gives you a clear, honest roadmap through Arizona's senior

housing market. No fluff. No pressure. Just the information you need to make a

confident, well-timed decision.

What's Inside:
1. Housing Options « 2. Common Mistakes ¢ 3. Downsizing Steps 4. Arizona Market
Data ¢ 5. Selling Strategy * 6. How to Choose 7. Silver Support Services ¢ 8. Final

Action Plan
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0 Understanding Your Options

One of the most common mistakes families make is treating all senior housing as the
same. It isn't. Each category serves a different stage of life, level of independence, and
budget. Choosing the wrong type — even with the best intentions — can mean moving
again within a year, at significant financial and emotional cost. Here's a breakdown of
every major option available in Arizona today:

Independent Living Assisted Living

Best for: Active seniors wanting Best for: Seniors who need help with daily
community + low maintenance activities

* Social activities, events, and group * Includes meals, housekeeping, and personal
amenities care

« Little to no medical support — residents are » Medication management and health
self-sufficient monitoring

» Monthly fees typically range from « Staff available 24/7 — structured but not
$1,500-%$4,000 clinical

* Hot spots: Scottsdale, Chandler, Mesa, * Typically $3,000—$6,000/month depending
Surprise on care level

 Great option for those downsizing lifestyle,  Important: costs increase significantly as
not independence care needs grow

« Often includes housekeeping, dining * Arizona has hundreds of licensed assisted
options, and transportation living facilities




Memory Care

Best for: Seniors with Alzheimer's,
dementia, or cognitive decline

e Purpose-built secure environments to
prevent wandering

 Specialized staff trained in memaory-related
conditions

e Structured daily routines proven to reduce
anxiety

 Higher cost — typically
$4,500-$8,000/month

« Often co-located within or adjacent to
assisted living

e Families should visit multiple times before
committing

55+ Age-Restricted Communities [
HIGH DEMAND

Best for: Downsizing without giving up
independence

e Owned homes — you build equity, not just
pay rent

* HOA manages landscaping, common areas,
amenities

* Pools, pickleball, clubs, fithess centers
standard

* Arizona has more 55+ communities than
almost any state

 Sun City, Trilogy, Robson Ranch — all
extremely active

* Strong resale value — high demand from
incoming retirees

m Not sure which category fits? That's exactly what we help families figure out —
before they commit to anything. Call us at 602-520-7902.

Silver Support by Real Estate Plus Arizona « West USA Realty « 602-520-7902




e Biggest Mistakes Families Make

Most families don't plan for senior housing until there's a crisis — a fall, a diagnosis, a

hospital stay. At that point, decisions get made fast, under stress, with incomplete

information. The result? Wrong placement, overpaying, or a move that has to be undone

within months. These are the five most common mistakes we see — and how to avoid

every one of them.

[OWaiting for a Crisis to
Force the Decision

[JChoosing Based on
Emotion, Not
Long-Term Fit

[JUnderestimating the
True Monthly Cost

Olgnoring the Exit
Strategy Before Signing

When a medical event triggers the housing search, families lose
negotiating power, miss better options, and often settle for
what's available rather than what's right. Planning 12-24
months early gives you the time, the options, and the leverage
to make a decision you'll feel good about long-term.

A beautiful lobby or a persuasive sales tour can override critical
guestions about care levels, staffing ratios, and contract terms.
Feelings matter — but they shouldn't be the deciding factor. The
best communities earn trust through transparency, not
aesthetics. Visit at least twice and ask the hard questions.

The advertised rate is almost never the full cost. HOA fees, care
level upgrades, medication management, meals, transportation,
laundry, and ancillary services can add $500-$2,500/month
beyond the base rate. Always request a fully itemized cost sheet
and project what Year 2 and Year 3 costs could look like as care
needs evolve.

What happens if care needs change? Can they move to higher
care within the same campus? What's the required notice period
to leave? What are the financial penalties for breaking the
contract early? What triggers an involuntary discharge? These
guestions must have clear answers before any contract is
signed.



OTrying to Handle Senior housing is a specialized real estate and life-planning

Everything Without a decision. The communities, the contracts, the market timing, the

Specialist financial implications — all of it is complex. Doing it alone leads
to slower decisions, higher costs, and more stress on every
family member involved. You don't have to figure this out by
yourself.

m The best outcomes happen when there's a plan — not a reaction. Start the
conversation before you have to.
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e Downsizing Without Chaos

Downsizing is more than a real estate transaction — it's the end of one chapter and the
beginning of another. Done right, it creates financial freedom and lifestyle clarity. Done
wrong, it's overwhelming, rushed, and regret-inducing. This four-step process has
helped dozens of Arizona families move smoothly, profitably, and on their own terms.

Step

1 Define the Goal

Before you look at a single listing or call a single community, get clear on WHY you're
moving. Is this about lifestyle — wanting less maintenance and more social connection?
Financial relief — freeing up equity locked in a home that's too large? Or medical necessity
— ensuring safety and access to appropriate care? The goal determines everything: timing,
destination, and budget. Families that skip this step often end up disagreeing on the answer
six months in. Get aligned first.

Step

> Evaluate the Current Home

Get a professional assessment of your home's current market value, repair needs, and
realistic sale timeline. In Arizona's 55+ inventory market, well-priced homes move fast —
often within days of listing. You need to know what you're working with financially before you
can commit to anything on the other side. Resist the urge to over-improve. Strategic prep —

fresh paint, clean carpets, curb appeal, deep clean — almost always beats a full renovation
on ROI.

Step

3 Simplify Possessions — Early




This is the step most people underestimate emotionally. A home lived in for 20—40 years
holds a lot of life. Start the sort early — ideally 3—6 months before your target move date.
Use this framework: Keep (what fits the new space and serves daily life), Donate (local
charities and meaningful gifts to family), Sell (estate sale, Facebook Marketplace,
consignment), Pass Down (intentional gifting with meaning and story attached). Don't rush
this process. It matters to get it right.

Step

4 Align Housing + Financial Strategy

Now sync the numbers. What will the home sale net you after commissions, closing costs,
and any outstanding mortgage balance? What is the target monthly cost in the new situation
— rent, HOA, care fees, utilities, food? Are you buying or renting next? Do the proceeds
from the sale fund the next move outright, or does financing play a role? A senior housing
specialist maps the full financial picture so there are no surprises on either end of the
transaction.
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° Arizona Market Insight

Arizona isn't just a popular retirement destination — it's one of the most competitive
senior housing markets in the country. Retirees from California, the Midwest, and the
Pacific Northwest are arriving in large numbers every year, driving sustained demand

across every price point. Understanding the landscape before you move gives you a
significant strategic advantage in timing, pricing, and community selection.

#1

Retirement destination
in the Southwest U.S.

500+ <30 Rising

Active 55+ communities Days for well-priced Demand from CA, IL,
across Arizona senior homes to sell MN, OH migration

Key Arizona Markets for Senior Buyers

Scottsdale

Mesa + Sun
City

Chandler &
Tempe

Arizona's premier senior living corridor. Resort-style communities,
concierge services, and high staff-to-resident ratios. Expect premium
pricing — but strong resale value and quality of life that reflects it. Best for
buyers with strong equity or retirement savings. The North Scottsdale
corridor is especially active for luxury 55+ purchases.

The Sun City corridor is the most established 55+ market in the state —
and arguably the country. Resale inventory moves quickly at accessible
price points. First-time senior buyers often find their best value here. Sun
City West and Sun City Grand are adjacent and equally competitive. Golf
cart communities abound.

Chandler and Tempe offer proximity to family in the metro, growing senior
infrastructure, and more affordable prices than the North Valley. Inventory
is tighter but demand is surging. If you're buying in this corridor, speed
matters. Good homes rarely sit more than a week when priced right.



Peoria & The West Valley is frequently overlooked but delivers exceptional value.

Surprise Newer construction, lower HOA fees, and rapidly expanding senior
amenities make Peoria and Surprise strong picks for buyers prioritizing
space and affordability. Vistancia and Festival Foothills are standout
communities worth exploring.

Gilbert & The Southeast Valley is seeing a surge in 55+ development driven by

Queen Creek younger retirees wanting proximity to adult children settling in the area.
Newer builds, modern amenities, and strong community planning. Price
points are competitive and inventory is growing — a smart market to
watch in 2026.

m Timing + pricing strategy matters more than ever. The right agent makes the
difference between a good deal and a great one.
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e Selling a Longtime Home — The Right Way

The sale of a family home — sometimes lived in for 20, 30, or even 40 years — is one of
the largest financial events of a lifetime. It's also one of the most emotionally charged.
Sellers who let emotion drive pricing decisions consistently leave money on the table.
Sellers who over-renovate burn cash on improvements buyers won't fully pay back.
Here's how we protect your equity and get you to the closing table with maximum net
proceeds and minimum stress.

What Actually Drives Your Net Profit

0 Strategic Pricing The most common and costly mistake sellers make is pricing
— Not Emotional based on what they need, what they paid, or what a neighbor got
Pricing years ago. None of that is relevant. The market decides value. An

overpriced home sits, grows stale, attracts lowball offers, and
ultimately sells for less than a correctly priced home would have on
day one. We price to create competition — not to chase the market

down.
[] Targeted Prep — You don't need a new kitchen to get top dollar. You need the right
Not presentation for your buyer pool. We identify the high-ROI
Over-Renovation improvements that matter: fresh neutral paint, clean carpets, curb

appeal, deep cleaning, and declutter. We'll give you a specific prep
list — and tell you exactly what to skip. Most sellers who follow our
plan see a 3—8% improvement in final sale price.

00 Marketing to the Senior home sales benefit from a dual marketing approach: local

Right Buyer Pool move-up buyers AND out-of-state buyers relocating to Arizona. We
use professional photography, targeted digital advertising, MLS
syndication, and our referral network to generate maximum
qualified interest in your specific property and price window. More
eyes means more offers. More offers means better terms for you.



O Clean, Protected Long escrows and back-and-forth negotiations drain energy and

Transaction create risk. We vet buyers for financing strength before accepting

Management offers, negotiate terms that protect your interests, and manage
every step from contract to closing so you're never left guessing.
Our job is to remove surprises — not create them.

O Timeline That We structure the sale around your moving timeline — not ours. If

Works for Your Life you need 60 days post-closing to transition, we negotiate that. If
you need to close quickly to fund a community deposit, we move
fast. The goal is a transaction that fits your life, not just the market

calendar.

m Maximum net profit. Minimal disruption. A timeline that works for your life.
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e How to Choose the Right Senior Living Option

Choosing where a senior will live is not a casual decision. It affects daily quality of life,
financial security, family dynamics, and long-term health outcomes. The right choice isn't
just what feels good today — it's what holds up over the next 5-10 years without
requiring another disruptive move. Use these six questions as your decision framework
before signing anything.

Care Level — Now What level of care is needed today? More importantly — what is
& Later likely needed in 3-5 years? If someone is on the border between
independent and assisted living, err toward the option with more
flexibility. Moving twice in two years is harder — financially and
emotionally — than choosing slightly more support upfront. Think
ahead.

True Monthly Cost Get the full number. Base rent or HOA + care level fees + meals +
— All-In medication management + transportation + activities + pet fees.
Many families are shocked when the '$3,500/month' community
becomes $5,200/month with services included. Request an itemized
cost sheet and run the 5-year projection — not just what it costs
today.

Location — Family How far is this community from the people who will visit most?
REERRLIONNIAN  Regular family visits directly impact mental health, quality of care
received, and how quickly issues get noticed and addressed. A
beautiful community 45 minutes from family often gets far fewer visits
than a simpler one 10 minutes away. Proximity is not a small factor.

Staff Quality & The best predictor of care quality is not the facility — it's the people
Turnover Rate inside it. Ask directly: What is your staff-to-resident ratio on nights
and weekends? What is your annual staff turnover rate? High
turnover is a serious red flag. Tenured, consistent staff means
residents get known, patterns get noticed, and care improves.




Contract Terms &
Exit Flexibility

Gut Check — Visit
When They Don't
Expect You

What are the financial penalties for leaving early? What triggers a
required move to a higher care level — and who makes that call? Is
there a Continuing Care Retirement Community (CCRC) option that
allows aging in place on the same campus? Read the full contract
before you fall in love with the brochure.

After you've done the homework and reviewed the numbers — trust
your instincts. Visit on a weekday afternoon, not a scheduled tour.
Watch how staff interact with residents when no one is being
evaluated. Talk to current residents and their family members. The
answers you get there will tell you more than any marketing material
ever could.

m The right move is future-proofed — not just convenient today. Don't settle for a
place that works now if it won't work in three years.
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e The Silver Support Advantage

Most real estate agents will help you buy or sell a home. Very few specialize in the full
senior housing transition — which is an entirely different category of service. At Real
Estate Plus Arizona, our Silver Support program was built specifically for seniors, their
adult children, and families navigating one of life's most consequential decisions. We
don't just move people. We guide them — from the first question to the day they're
settled in their new home.

What Silver Support Includes

[J Home Valuation +  We start with an honest, data-driven assessment of your current

Selling Strategy home's value — not an inflated number designed to win your
listing. Then we build a selling strategy around your timeline, your
priorities, and your financial goals. You always know exactly what
to expect and why.

[0 Senior Housing We know the communities — not just from brochures, but from

Options Across All visiting them, talking to staff and residents, and placing real clients

of Arizona there. We give you genuine insight into what each community is
actually like to live in — including things the marketing materials
won't tell you.

00 Downsizing We connect you with vetted partners for estate sales,

Coordination & senior-specialized movers, storage, donation pickups, and full

Vendor Support cleanouts. You don't have to figure out who to call — we already

know the right people and can coordinate the timeline so nothing
falls through the cracks.



O Family
Communication +
Decision Clarity

[0 Step-by-Step
Planning From
Start to Finish

[J No Pressure. No
Rush. Your Pace.

When multiple family members are involved, decision-making gets
complicated fast. We serve as a neutral, informed voice that helps
families align on priorities, timelines, and the right next step —
reducing emotional friction and keeping the process moving
productively forward.

From the first conversation to the day of closing, we map every
step, anticipate every complication, and keep you informed at
every stage so nothing feels like a surprise. You always know
where you are in the process and what's coming next.

We don't earn commissions by rushing you into decisions that
aren't ready. Our business is built entirely on referrals — which
means your outcome has to be genuinely right. We take the time it
takes to get there. Your confidence in the decision matters more
than the speed of the transaction.

m This is not a transaction. This is a life transition — and we treat every family like it's

the only one that matters.
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e Final Thought — Make the Move Once. Make It Right.

Here's the truth most people don't want to hear: the families who wait until they have no

choice consistently end up with worse outcomes — wrong placement, rushed sales,

emotional burnout, and financial losses that didn't have to happen. The families who

plan ahead — even loosely, even 12 months out — end up with better communities,

better sale prices, and far less stress on everyone involved.

This isn't about rushing a decision. It's about making the decision on your terms, with

complete information, and with someone in your corner who has done this before and

genuinely cares about the outcome. That's what Silver Support is built for.

What the Right Move Gives You

0 Safety

[1 Comfort

O Financial
Stability

[J Peace of
Mind for the
Entire Family

A home and environment where the senior is physically secure,
properly supported, and not at risk of preventable accidents or
unmonitored medical changes. The right environment prevents crises
before they happen.

A daily experience that feels like home — familiar rhythms, social
connection, dignity, and the freedom to enjoy the years ahead without
constant uncertainty or environment-related stress weighing on the
family.

A transition that protects — and ideally grows — the wealth built over a
lifetime. The right timing, the right sale price, and the right cost
structure mean the financial foundation stays strong for years ahead.

The confidence that comes from knowing the right decision was made
thoughtfully, with good information and expert support — and that
there's a trusted team available if anything changes down the road.



Need Help Navigating Senior Housing in
Arizona?

Get expert guidance from local specialists who understand both the market and
the moment. No pressure — just clarity.

Call or Text Us Today:

602-520-7902
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